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AHHoTauus: ABTOpbl OBpallatoT BHMMaHUE Ha aKTyaAbHYK) AASl COBPEMEHHbLIX TOProBbiX MPEANPUATUI npobaemy
OopraHu3auMu B3aMMOAEMCTBMA C MOCTaBLUMKAMMK Cblpbsi, MaTepManoB U NOTPEOUTEAAMU TOTOBOM MPOAYKUMU. Mpu 3TOM
060CHOBbIBaOT 3DDEKTUBHOCTb MCMOAb30BAHUA BO3MOXHOCTEN LMPPOBOIM IKOHOMUKKU. Ha npumepe BHEAPEHWUSI CUCTEMBbI
B3aMMOOTHOLLEHWI € KAneHTamu B 000 TO «MpuHa» NokasbiBatoT AENCTBEHHbIM METOA NOBbIEHUS 3GEKTUBHOCTH PaboTbl
npeanpuatna. O60cHOBaHa MOCAEAOBATEAbHOCTb BHEAPEHMWSA 3TOrO METOAA B HECKOABbKO 3TanoB. [0 MHEeHWI0 aBTOPOB, 3TOT
METOA MOXET BblITb MOAE3HbIM U APYrMM TOProBbIM GUpMaM.
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BHEAPEHWA CUCTEMbI B3aUMOOTHOLLEHUI C KAMEHTAMU, 3DOEKTUBHOCTb BHEAPEHUS 3TO CUCTEMBbI.
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Abstract: The authors draw attention to the problem of interaction with suppliers of raw materials and consumers

of finished products that is relevant for modern trading enterprises. At the same time, they justify the effectiveness of using
the opportunities of the digital economy. On the example of the implementation of the system of relationship with customers
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in TF «rina»show an effective method of increasing the efficiency of the enterprise. The sequence of implementation of this
method in several stages is justified. According to the authors, this method may be useful to other trading firms.

Keywords: customer relationship system algorithm, trading enterprise, options and stages for implementing a
customer relationship system, the effectiveness of the implementation of this system.

B coBpeMeHHBIX yCIIOBHIX O0MIbII0€ BIMSIHUE HA 3P PEKTUBHOCTH 1A TETLHOCTH TOPTOBBIX OpraHU3alu i
OKa3bIBa€T OpraHU3als B3aUMOJICHCTBUS C IOCTABLUIMKAMU ChIPbsl, MAaTEPUAJIOB U MOTPEOUTENISIMA TOTOBOI
npoaykuuu. Tak, Hampumep, HNpOBEAEHHbINM aHanu3 aestesnbHocTH npennpusttus OO0 T «HMpunay,
KOTOPOE OCYILECTBIISET BBITYCK, ONTOBYIO U PO3HUYHYIO TOPTOBIIIO TPUKOTAKHOM MPOIYKIUH, TOKa3ajl, YTO
B IIOCJIEJTHUE TO/IbI MPEANPUATHE YCIEIIHO pa3BuBaeTcs. Tak, Toabko 3a uccienayemslil nepuoa ¢ 2014 no
2017 rona obuuii 00beM Mpojax MPOAYKLUUHU MPEANPUATHS yBenuumics npumepHo B 1,4 paza. [Ipu stom
B XOJIOIHBIE TEPHOIbI BPEMEHU MPEINPUATHE YCIEIIHO PEaT30BhIBAIO BEPXHIOK ONEXKIy U, HA000POT, B
TEIIbIA CE30H MOJENH JIETHUX U3ZCIIHMN.

Ce30HHOCTh BBIMYCKAa MPOAYKLIHMH BBIIBUJIO psii MpoOJieM B3aMMOACUCTBUS MPEANPUATHS C
MIOCTaBUIMKAMH CBIPbsl, MaTepUajoB W NOTPEOUTEISIMU TOTOBOM NpPOAYKLUMU. B Takux ycinoBuAX Ha
MEHE[)KEPOB MPEAIPHUATHI, OTBEUAIONIUX 32 MTOCTABKY MAaTEPHAIOB M COBIT MPOILYKIMH, JTOXKUATCS OOJIbIIast
OTBETCTBEHHOCTh. VM NPUXOAMTCS TMOCTOSHHO IMEPEeCTPauBaThCs, MOCKOIBKY Y MPEANPUSATHS OOJBIION
aCCOPTHMEHT BBIIyCKa€MON MNPOIYKIUH, a, CJIEJOBATEIbHO, OOJIBIIOE KOJIWYECTBO IIOCTABUIMKOB U
norpedureneit. Kaxxaplii MeHeKep, He3aBUCUMO OT TOTO, OTBEYAET OH 3a MOCTaBKY WJIU MPOJaxy, paboTaer
TaK, Kak eMy yznoOHee, yUuThIBask KOHKPETHYIO CUTYAIHIO, OMHMPAsiCh Ha CBOW OMBIT U MPO(ECCHOHATU3M.
Bce 3To npuBOAUT K TOMY, YTO B MEPUOJ CE30HHOCTH M3-32 OOJBIION 3arpy>KEHHOCTH BO3MOXKHA yTpaTa
KOHTAKTOB C psAZIOM KJIHMEeHTOB. OcOOEHHO YacTo Takue MPOSBICHUS HAOMIONAIOTCS B CIy4ae YBOJIbHEHUS WIH
6o0s1e3HM pabOTHHKA, KOT/Ia BCE €r0 HEOKOHYEHHBIE IIEPErOBOPHI M HEOOPaOOTaHHBIE KOHTAKTHI IPEANIPUATHE
IIPOCTO TEPSET.

W3yuenne Bompoca mokaszayno, uyTo 3((EeKTUBHO PEIINTh TaKue MpoOIeMbl MO3BOJISET BHEAPEHHE
CHUCTeMBl yIpaBiieHHUs B3aumMooTHomeHud ¢ kmueHtamu (CRM cuctema — customer relationship
management). CRM cucrema — 310 aBTOMaTU3UpPOBAHHAS CUCTEMA, KOTOpas IpeIHa3Hau€Ha [yl YIIPaBJICHUS
B3aMMOJICHCTBUSL C MOCTABIIMKAMH M moTpedutensMu. OHa MO3BOJISET CHCTEMAaTU3UPOBATh PE3YNbTaTh
paboThl, aBTOMaTH3HPOBATH PSiJ1 OTIEPALINA, COTIIACOBBIBATH pab0Ty MEHE’KEePOB, OBICTPO HIEHTH()UIINPOBATH
MOCTABIIUKOB U TIOTPEOHUTENCH, ONPEAEIIATH 1eJIeCO00pa3HbIN X0 OOIIEHUH ¢ KIIMEHTaMU U HAaXOAUTh Iy TH
ONTUMHU3ALMH [TPOLIECCOB KYIUIN ChIPBS U MPOJAKH FOTOBOM MPOTYKIUH MPEATIPUATHS.

I[To GonbiIOoMy cueTy, JaHHas cucTeMa 00ecreynBaeT CHCTEMaTH3aiio HH(OpMAIUK O KIIHEHTaX, YTO
JlaeT BO3MOXKHOCTH TOHATH MX MOBEJCHHE, HANAAUTh ¢ HUMH 3((eKTuBHBIE B3auMHBIE CBs3U. [Ipu 3TOM
s pykoBonuteneil npeanpustuit CRM cucrema mo3BoauT NOBBICUTE 3PGEKTUBHOCTH U IPOTYKTUBHOCTD
paboThl BceX MOApA3ACNCHHI; OCYIIECTBIATh OCTOSHHBIA KOHTPOJb 3a paboToi MeHe)KepOoB; MOBBICHTh
Ka4eCTBO B3aUMOJEHCTBHSI MEHEKEPOB C MOCTABIIMKAMHM M MOTPEOUTEISIMU; BBISIBUTH JONOJHUTEIBHBIE
BPEMEHHBIE PECYPCHI JUISl pEIlIeHUs IPYTUX 3a71a4 [6]. A, B KOHEUHOM CUETE, BCE ITO MO3BOJISAET MPEANPUITUIO
CBOEBPEMEHHO 00ecCIeunBaTh HYXKHbII YPOBEHb KOHKYPEHTOCIIOCOOHOCTH [2].

[Tpu BHenpennn CRM cucteMbl Ha TPEANPHUATHH HEOOXOIUMO, MPEXJE BCETo, ONMPENeIUTHCS C
BBIOOPOM OTIPEIEIEHHOTO BapuaHTa CUCTEMBI Ul CBOETO MPEANPHUATHA. AHATU3UPYS Pa3IUYHbIE BEPCHH
9TON CUCTEMBI, CTAHOBUTCSI TOHATHBIM, YTO OHU (METO/Ibl BHEAPEHUS) IPAKTUUECKU CTaHJAPTHI IS JIF000Tr0
npennpusTus. B nuteparype onucaHbl pasnuuHble anroputMmel BHeapeHus CRM cucremsl. M3yuenue
BHeApeHus AaHHoil cucteMsl B OO0 T «MpuHay 1mo3BosSET clienarh psJl NPAKTUYECKUX PEKOMEHAALNN
JUISL OTEYECTBEHHBIX MPEANPUATUI 10 BHEAPEHUIO JaHHON CUCTEMBI.

Bo-nepBbix, cerogus coro miatrgopmy CRM crucTeMbl IpeaaraloT pbIHKY pa3iudHbIe OpraHnu3aluy,
Cpeau KOTOPBIX MOXHO BBIIENUTH cienyromue: 3to amoCRM, Streak, Sugar CRM, Saiesapcrm, Meraras,
1C u np. Ilpu 3TOM OGONBIIMHCTBO M3 HHUX IpeIaraloT Takhue Tapu@bl, Kak «OecIuIaTHBI HAa KOPOTKHUN

Kypnan «Teopetnueckas skoHoMuka» Nel, 2019 www.theoreticaleconomy.ru



PA3PABOTKA W BHEJIPEHUE AJII'OPUTMA CRM CUCTEMBI HA IIPEJIIPHATHN 57

IIPOMEXYTOK BpeMeHW», «CtapT», «Komnanusy, «Kopnopanus» u npyrue. Bece 3Tu makeTsl omiMyaroTcs
CBOMMH BO3MOXKHOCTSIMH U CTOUMOCTBI0. Tak, Komu4ecTBo mojb3oBatenieil y TapudoB «OecIuiaTHbIi paBHO
TpeM, a y Tapuda «Komnanus» nx 6eckonedno MHoro. Tapud «CrapT» npeaocTaBisieT CBOU YCIYyTH TOJIBKO
ISTH TOJIb30BATENSAM, P 3TOM €ro BO3MOXKHOCTH TOpPa3[o LIUpPE M0 CPAaBHEHHIO C JAPYTUMH TapuamH.
B OO0 T® «Hpuna» BeIOpanu HociaeIHUH Tapud, KOTOPHI OTBeuans BO3MOXKHOCTSAM U 3alpocaM OT
BHe/IpeHUs cucTeMbl. O0 3TOM CBUIETEILCTBYIOT CTATUCTUYECKHE JaHHbIe pa0oThl peanpustus [S]. Takum
00pa3oM, MPeaIpUATHIM B KaXK10M KOHKPETHOM CIIyyae HY>KHO ONPENEIUTHCS CO CBOUMHU BO3MOKHOCTSIMHU
U IOTPEOHOCTSIMU [IPU BHEIPEHUHN TAHHOW CHCTEMBI.

Bo-BTopbix, MEeHeKepaM NPEANPHUSITH HEOOXOIUMO YETKO ONUcaTh OM3HEC-MIPOIIECCHI PEeIIPUATHS,
OTBETHB Ha PsAJ] BOIPOCOB U 3aHECTH 3TH OTBETHI Ha BbIOpaHHYIO m1ardopmy [7].

ITo onbity BHeapenust CRM cuctemsl B OO0 TO «Mpunay HE0OX0aUMO:

- 0003HaUUTh OPraHU3ALMOHHYIO CTPYKTYPY MPEANPHUATHS;, KOJINYECTBO COTPYAHHUKOB B KaXKJIOM
CTPYKTYPHOM IOAPA3/IEIIEHNN; ONTUCATh 337a4H, KOTOPBIE PEIIAIOT 3TU COTPYAHUKH U ITOPSII0K OCYIECTBICHUS
KOHTpOJIA 332 UX pabOTOMH;

- 0003HAYUTh MEpeYeHb MpPEJIaraéMbIX TOBApOB, KOTOPbIE MPEANPHITHE MpPEJIaraeT pPbIHKY, UX
XapaKTepUCTUKH, ACCOPTUMEHT, HEOOXOOUMOE ChIpbe W Marepuaibl TpeOyeMOoro KauecTBa, KaHAJbI
WCIIOJIb30BaHUS I TOCTABKH U COBITA MPOIYKIUH;

- copMHpOBaTh CIUCOK KAaHAJIOB MOCTABLIMKOB CBHIPbsl M MAaTEpUaAIOB U MOTpeOuTeNneil mpoayKIuu
HIPENIPUSTHS,

- ONMcaTh TNPHUMEHSEMBIH aJIrOpUTM paboOThl C KIMEHTaMH, KJIACCH(PHUIMPOBATh KIHUEHTOB IIO
HalpaBJIEHUSIM OCTABKH ChIPbs M COBITA MPOAYKLNH, HOPSIOK U CPOKM MpHEMa 3asiBOK OT MoTpeduTeneii,
MOPSA0K OIIAThI (TOIBKO MOCIIE aBAHCOBOM MITH ITOJIHOM OTIAThI), @ TAK)KE BO3MOXKHBIX KJIMEHTOB B OyIyIIIEM.

- HAMETHTb, KaKue OT/ENbI pad0TalOT ¢ MOCTABIIMKAMHU CHIPhSl M MaTepHAJIOB, a KAKHE OCYIIECTBIISIIOT
COBIT FTOTOBOM MPOIYKIIMH;

- BBIACTUTh MHCTPYMEHTHI ompeneneHuss 3PQPeKTUBHOCTH paboThl KaKIOro COTPYAHHMKAa U BCETO
MPENIPUATHS B LIEJIOM.

B-Tperpux, HEOOXOIMMO BBIIBUTH MpOOIEMBbl M ciaaOble MecTa, MO KOTOPBIM TEPSIOTCS 3asiBKU U
CpPBIBAIOTCS CAEIKHU, IPUYMHBI, IO KOTOPHIM KJIMEHTHI OTKA3bIBAIOTCS MPOAOIIKATH PA0OTy € MPEANPHUITHEM,
BCJIEJICTBME YEro COKpAIAeTCsl YMCIIO moTpedurteneid mpoaykuuu. Kak ormeuanu MeHekepbl oTaesa
cHaOxeHus u cobita OO0 TD «Mpunay, He cenaB 3TOr0 CBOEBPEMEHHO, OHU MOTPATHIIM MHOTO BPEMEHHU
Ha «PYTHHHBIE» pabOThI, KOTOPbIE MOJKHO OBIJIO OB CBOEBPEMEHHO aBTOMaTu3upoBarh [4]. Takum oOpasom,
Ha OCHOBE 3TUX JAHHBIX COCTABIISIETCS TEXHUYECKoe 3ajanne Ha BHepenne CRM cuctemsl, 4To 00ecreuuT
3¢ (HeKTUBHOCTH PaOOTHI TAHHOW CUCTEMBI.

B-uetBeptrix, no oneity OOO T® «MpuHay, xenaTeapHO 3apaHee HAMETUTb BapUaHThl PEILICHUS
BBISIBIICHHBIX IpoOieM mpu nomomyd CRM. [lns pemieHust 3Toi mpoOieMbl MpeagaraeTcs UCIoJIb30BaTh
METOJ MOJ] Ha3BaHUEM «BOPOHKa Mmponax» («purchase funnel»), koTopblil mokazan cBoo 3(PPEeKTUBHOCTS.
CyILIHOCTh METOIa COCTOUT B TOM, YTOOBI YOIUTH MOTPEOUTENS OHATh, IOYEMY €My BBITOJIHEE U JydIlle
proOpeCTH TOBAp UMEHHO HA JAHHOM MPEANPUSATHH.

Bxnrouenune Boponku npogax B CRM-cuctemMy mo3BossieT ONPENETUTh CIELYIOIINE MSTh KIFOUYEBbIX
9TanoB (YHKIMOHUPOBAHUS JaHHOW cucteMbl [3]. Oranm mepBblii (OATOTOBUTENBHBIA) — 3TO pabora ¢
MpeUIOKEHUEM, Korna (opMyIUpyeTcsi YHUKAIbHOE TOproBoe mnpeasioxkeHne. CyIIHOCTh BTOPOTO 3Tama
3aKJII0YAeTCsl B BBIABICHUM MOTEHIMAJbHBIX KIMEHTOB. Ha TpeTbem 3Tame mpoucxoaut (HhopMHUpOBAHUE
UHTEepeca K npeanoxenuto. Ha geTBeproM sTamne ocyecTBisercss padoTa ¢ Bo3paxkeHUsAMU. M Ha msiTom
JTare MNPOUCXOAMUT YXKE 3aKpBITUE CHEIIKH, TO €CTh «BOPOHKA IPOJAX» CO3[aHa, U KIMEHT B HEE ylauHO
nonajn. OxHako onbIT padotsl OO0 TO «MpuHa» mokazan, 4To Takas «BOPOHKA» HPU HEOOXOAMMOCTH
MOXET OBbITh JOIIOJHEHA €Ille JAByMs dTalaMU: 3Tall aHalIM3a Pe3yJbTaToB U 3Tall YBEJIWYECHUS KOHBEPCHUH,
CZeJIaB 3aMHTEPECOBAHHBIX JIMI] PEAIbHBIMU MIOKYIIATEIIMU.
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B-nsateix, Hactpoiika CRM cucTeMBI, KOTOPYIO OCYIIECTBISIOT TEXHUYECKHE CIELMAIUCTBI IO
MOJITOTOBJICHHOMY II1aHy, OyleT 00s3aTelIbHO BKJIIOYaTh MHTErpalio ¢ TeiaepOoHHUeH, MouTod, caiToMm,
CEPBHUCOM SMS-PACCHIIOK U JIp., YTO oOecreynBaeT 100aBIeHHEe HOBBIX CTAaTyCOB, CLIEHAPHEB aBTOMATH3AalllH,
pacripeniesieHus MpaBa J0CTyIa, BHECEHUsS U3MEHEHUs B UHTepdeiic, a Takke UMIOpTa B CUCTeMy 0asy
KJIMEHTOB U CHIEJIOK.

B-miecthix, HEOOXOJMMO CBOEBPEMEHHO OpraHn30BaTh 00ydyeHue nepconana pabore ¢ CRM cuctemoii.
I'maBHOE Ha ATOM 3Tane JOHECTHU A0 MEHEKEPOB NIOHMMAHME I0JIb3bl HOBOTO MHCTPYMEHTA U JUIS HUX, U
JU1sl opranu3anuu [1].

[Hannsle o nokazarensax OO0 T® «Mpuna» nocie BHeapenuss CRM cucteMbl CBUAETEIBCTBYIOT O TOM,
IIPOU30LLIO COKPAILIEHUE PACXOI0B U POCTA IOXOA0B MpeanpusTus npumepHo Ha 20 — 30%.

Takum 06pazom, JUIst IPEANPHUATUN, KOTOPBIE OCYILIECTBISAIOT ONTOBYIO U PO3HUUYHYIO TOPTOBIIIO CBOEH
npoaykuuu CRM cucrtema sBIIs€TCS MHCTPYMEHTOM, MO3BOJISIIOIIMM €MY B KOPOTKHE CPOKH PELIUTh P
po0seM, CBS3aHHBIX C MOBBIIICHUEM JAEATEIBHOCTH C OKpYXKarolei cpeaoi (MOCTaBIIMKaMU U KIIMEHTaMN),
Ha OCHOBE YEro CBOEBPEMEHHO olOecrneunBast TpeOyeMblil ypOBEHb KOHKYPEHTOCIIOCOOHOCTH.
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